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‘NEW YORK, W EDNESDAY, 


Telegraphic Survey Indicates 
Shows Successful Methods November Outpu t of 60,000 Units 


New Model Agreement Sets Low Month of Year 
Forward; General Adherence to Plau 
Results in Low Figure 





Analysis of Merchandising Methods of Vital interest PUROLATOR SEEKS 
To Dealers and Other Trade ACCOUNTING ON AC 


Associations FILTER DECISION: 


EW YORK, Dec. 1.—Estimates submitted to Automo- 

Detroit, Dec. 1—Demand for an| tive Daily News by most of the leading companies 

| accounting of profits has been made|jn the industry on November vehicle production indicate 
| upon General Motors Corporation) that the total will not be much above 60,000 units. This 
by William S. Sayres, Jr., special) j. the low record of output for any month in automotive 


mster of the District Court of the | history til ; 7 back int as : 
| United States for the Eastern Dis- | ustory, until we go back into w rat may be termed the 
trict of Michigan, as the conclud-| medieval period of the industry. The previous low water 
wos Mag in : — suit — 4 mark was registered in October, when a total of 81,000 
said to involve damages estimate —funits was the recor 
: n : as record 
at $8,000,000 according to a state- : 
5 In considering the November 


_ ANTONIO, Tex., Dee. 1.—A most interesting and in- 
structive survey has been completed recently by the San 
Antonio Auto Trades Association of San Antonio, Tex., 
through the office of the secretary-manager, T. J. Simmons, 
which not only brings in some detail the methods employed 
by members in compensating salesmen, sales managers and 
others affiliated with the sales department, but also reveals 
the wide variation in payment, methods of payment, and com- 
pensation allowed for achievement outside new and used car 


' 
a 
uf 


merchandising. This survey followed one in which compen- | 


ment by Motor Improvements, Inc., 


| 
BROCKWAY SUES | 


sation to mechanics was reported. 


Inasmuch as the entire member-© - 


Ship of twenty-one dealers reported 
on this survey, and there was con- 
siderable detail involved, it would 
require too much space to report 
the entire findings. A condensed 
analysis, however, will prove of 
value and interest to other dealers 
and associations, since it brings 
timely data of vital interest to them 
and their organization. This survey 
covers the following subjects effec- 
tive to automotive merchandising: 





Number of new car salesmen em- | 


ployed; number of used car sales- | 
| the manufacture of inner tubes also! 


men; number of truck salesmen; 
number of new car sales managers 


and their salaries; number of used | 


car sales managers and the salaries 


they are paid; averge monthly pay | 


to new car sales managers; average 
monthly pay to used car sales man- 
agers, and methods of 
ing salesmen. 

For compensating new car sales- 
men, thirteen firms reported pay- 
ment of a _ Sstraight commission, 
with no salaries and no drawing 
accounts; seven firms reported pay- 


| manufacturer's 


compensat- | 


ing commissions, with some men on | 


salaries and drawing accounts, and 
one firm reported as paying a 
Straight salary and commission. 
Four firms’ reported as paying 
commission on the, delivered price 
of the car; three of which deducted 
for trade-ins; one reported that 
they made no deductions; seventeen 
reported as paying a commission on 


(Continued on Page 4) 


MANUFACTURERS 
REDUCE PRICES 
OF TIRES, TUBES 


New York, Jec. 1.—Tire manufac- 
turers yesterday announced material | 
price reductions on both passenger | 
and motor truck tires, effective to- | 


ay. Several companies engaged in 


marked these down appreciably at 
the same time. 

According to an announcement hy 
the B. F. Goodrich Company, this 
lines of passenge! 
car pneumatic tires and tubes were | 
reduced approximately 10 per cent 
from the last price list issued to its 
dealers. Corresponding cuts also 
were made in truck tires. 

The Fisk Tire Company announced | 
that its new prices covering passen- 
ger car tires would be reduced from | 
5 to 11 per cent., while those for 
truck tires are being lowered 9 to 19) 
per cent. The same company an- 
nounced price cuts of about 15 per) 
cent. on tubes. 


| General Motors, it is claimed, there 


; ments, said: 


CHEVROLET SALE 


Newark, N. J. | 

The decision holds General 
Motors’ AC oil filters to infringe 
the patent rights of Purolator, the 


SECOND TIME TO 


| clair, taxpayer, has instituted a sec- 
has been no interference reported| ond taxpayer's suit against the city 
with owners of General Motors cars| of New York over Department of 
which had been purchased with/ Sanitation truck specifications. The 
these filters before General Motors | new suit is directed at specifications 
was enjoined from further use of|for $3,029,094.61 worth of 
the filter on last November 14, and| trucks, in which a “manufactured” 
Theodore S. Kenyon of Kenyon &| vehicle is specified. As in the case 
Kenyon, 165 Broadway, New York|of motor driven snow brooms, 
city, counsel for Motor Improve- Brockway is aiming to open speci- 
| fications to “assemblers” as well as 
“manufacturers.” 


| 


“We have no quarrel with the 


(Continued on Page 11) (Continued on Page 11) 





S ONLY 5% 
BELOW TOTAL FOR LAST YEAR 


ETROIT, Dec. 1.—Chevrolet is finishing 1931 with sales 
only 5 per cent. below 1930, a remarkable merchandis- | 


PREVENT AWARD 


dump | 


The Firestone Tire Company made 
revisions in its list of passenger car 
| tires and tubes equivalent to reduc- 
ltions of about 10 per cent. Inner 


Continued on Page 11) 


ling feat in itself, but made even more phenomenal when 


'more per car sale than in °30. Used cars are included. 
This peep at the books was had? 
this afternoon when Chevrolet 


|coupled with the statement that, based on the present, the| 
dealership will make approximately two and a half times) 


of the new models on dealers’ floors. | 








Late News Flashes 


Detroit, Dec. 1.—The Briggs & Stratton Corporation 
has declared its regular quarterly dividend of 50 cents per 
share. 

- * a 

Austin, Tex., Dec. 1.—Co-operative organizations and | 
individuals who own their own motor trucks may transport | 
their own property without regard to the rules and regula- | 
tions of the Railroad Commission governing the operation | 
of such vehicles, according to an opinion given the commis- | 
sion by the attorney general’s department here today. 

* % a 

Lansing, Mich., Dec. 1.—Reo Motor Car Company} 
shipped 736 vehicle units during November, compared with) 
1,275 in October. Of the November shipments 297 were pas-| 


senger cars and 439 commercial units. 
- a” * 

Detroit, Dec. 1.—The Wilcox Rich Corporation has de- 

clared the regular quarterly dividend of 62'2 cents on the 


Class A stock. 





neld a preview of its 1932 line for 
the press. Harry Klingler, 
president and general sales man- 
ager, talked to the newspaper men 
at the lunch following and gave the 
facts and figures. 

At the same time, he voiced his 
belief that business is slowly con- 
valescing: that an improvement in 
conditions is noticeable. Asked as 
to when the country would appre- 
ciate this development, he quoted the 
late Senator Dwight Morrow, who, 
when questioned as to when the de- 
depression would end, declared it 
would be sixty days before the peo- 
ple knew it. 

As to why the Chevrolet organi- 
zation has done more thon double 
the business in dollars and cents in 
1931 over 1930, with slightly less 
production than in the latter year, 
Klingler ascribed it to better man- 


}agement on the part of the dealers. 


They cut out such trivial things as 
golf, reduced their overhead mate- 
rially, watched their used cars and 
kept them moving and became mod- 
ern business men. Used car stocks, 
so far as Chevrolet is concerned. 
have not been lower since 1927. 

By the time the big gun is fired 
Saturday there will be at least 10,000 


vice- | , 
| time dealers will be well stocked and | 


December production is placed con- | 


servatively at 37,500, so that by show 
in position to take advantage of the 


buying wave that is expected to be- 
gin at that time. 


N.Y 
2 Days’ Sales 


New York, Dec. 1.—Attendance at 


the initial sessions, Sunday evening | 


|and yesterday, of the twenty-sev- 


|enth annual automobile salon at the | 


Commodore here was a little more 
than double last year’s record and 
compares favorable with 1928. 
Exhibitors at the Automobile Sa- 
lon state that these visitors are 
showing a real buying interest and 
| already some twenty-five sales have 


; been reported. Officials of the auto- | 
|tomobile Merchants’ Association of | 


New York, under whose auspices 


|this salon is being eld, are highly | 


| pleased and encouraged by results 
!'to date. Commenting on this, Harry 
G. Bragg, general manager of the 
association, said last night: 


Salon Attendance Heavy 


| crease, due allowance must be made 
| for the fact that production during 
this month was pulled down by the 
agreement among many of the lead- 


| oil filter manufactured by Motor 7 
Improvements, Inc. ing producers to make new model 
Although the decision of the coe shill ies i Saati a | announcements at the end of the 
Circuit Court of Appeals gave| New Yor, Dec. 1.—Brockway Mo-| year. This condition necessarily 
Motor Improvements power to en-| tor Truck Corporation, acting this produced a period at this time of 
join private car owners, as well as} time together with Elbert B. Sin- | Y°4T when prodnuction was re- 
|duced to an absolute minimum. 


| Evidently November and October 
represent, the effect.ef this situation: 
It is reasonable to expect Decem- 
ber, with new model production get- 

| ting into its stride, to show a con- 
| siderable increase over November, 
| This is contrary to the former con- 
| dition, when December almost in- 


(Continued on Page 11) 


COMPLETE OCTOBER 
REGISTRATIONS 


OMPLETE October 

new car registrations 
for 1931 by makes and 
states will be found on 
pages 8 and 9 of this issue. 
Comparative figures for 
1930 appear on pages 10 
and 11. Ten months to- 
tals by makes and months 
appear on pages 8, 9, 10 
and 11 also. 

Complete ten months 
new car registrations by 
makes and states will ap- 
pear in Automotive Daily 
News tomorrow. This is 
the first publication of 
these figures anywhere. 








Near $200,000 


“While it is somewhat early in the 
week to make positive predictions, 
we are highly gratified with results 
up to this point. We have hoped 
that this twenty-seventh staging of 
the famous Automobile Salon in 
New York would serve to stimulate 
real buying in the high priced cat 
field and it certainly begins to look 
as though our hopes would be real- 
ized. With the attendance so far 
more than double last vear, with 
this attendance made up largely of 
the people who are accustomed to 
|own the finest in motor cars, and 
with sales already reported approx- 
imating $200,000, we feel greatly en- 
couraged.” 
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With bore and stroke 314 by 4'4 (displacement 448 inches), engine peaks at 3400 r.p.m., at which car 


speed is 85 miles per hour. Seven-bearing crank shaft fitted with damper is used. 
on view at the salon in New York 





CITROEN BROADCASTS 
FROM PARIS TO U. S. 


New York, Dec. 1.—Andre Citroen, | 


noted French motor car manufac- | 


| 

turer, was the speaker on Sunday 
in the first of a series of direct | 
transoceanic broadcasts to Phila- | 
delphia arranged by the Chamber of | 
Commerce of that city in connection 
with its campaign for the develop- 
ment of the port of Philadelphia. 
Mr. Citroen, who was a recent} 
visitor to Philadelphia, where he was | 
the guest of Edward G. Budd, pres- 








ident of the Edward G. Budd Man- 
ufacturing Company, discussed his 





visit and spoke of the opportunities 
afforded Philadelphia and its port 
in import and export trade. 


CORRECTION 


Under the heading “Late News 
Flashes” in yesterday's Automotive 
Daily News an item appeared under 
a Hagerstown, Ind., date line on 
October replacement sales. This 
item was the report of the Periect 
Circle Company, Hagerstown, Ind., 
and has no relation to general re- 
placement sales by jobbers. 

The item should have read: 


“Hagerstown, Ind., Noy. 30.—Octo- 


Lincoln twelves are 


ber replacement sales of the Perfect 
Circle Company through automotive 
equipment jobbers proved to be the 
biggest October in the company’s 

















Business Looks Up 


2k * 
Ford Rumors 

k * 
The Hom: Town Boy 

i ok 





Modern Reiailing 


Chris Sinsabaugh— Detroit Editor 








ITH the successful launching of the new Buick; with 
the definite announcement that Chevrolet will display 


its new line next Saturday; with George Graham telling ug 
that Studebaker is the sponsor of the Rockne and giving out 


the details of the Rockne line; with the New York Salon rune 
ning—it may well be said that we are into 1932. From now 
on things are going to be popping among the car manufa¢e 
turers, all leading up to the New York show, which openg 
January 9. What a show that’s going to be! 

As we approach the Grand Central Palace milestone we 
find evidence on all sides of the great preparations that ar 
being made for the 1932 onslaught. It looks as if we wil 


history. In this month replacement | have a couple more car announcements before Christmas, but 


sales registered a gain of 71 per 
cent. over October, 1930, and 82 per 
cent. ahead of October, 1929. The 
ten months’ replacement sales set 
a new all-time record with a gain 
of 63 per cent. over the 1930 first 


ten months and 70 per cent. ahead 
of the same 1929 period. Total sales 
ended October 31, 1931, were 24 per 
cent. greater than the first ten 
months of 1930.” 


On Saturday 

December Sth 

the Chevrolet 
Motor Company 


Will Announce a 


Remarkable New 


Motor Car 


“Keep your eye on Chevrolet” 


CHEVROLET MOTOR COMPANY, DETROIT, MICH. 
Division of General Motors 


the majority of the companies are going to save their sure 


prises for the New York show. 
* * ok 


OY FAULKNER’S numerous friends here are eagerly, 
awaiting announcement of his plans for the futuré, 


| Roy has established himself as a leading executive in the aus 


tomotive industry during the nine years he has been con- 
nected with the manufacturing of motor cars. The ex-presi- 
dent has a distinct place in this industry. The general feeling 
here in Detroit is that “the home-town boy who has made 
good in a big way” is being propositioned by one of the big- 
gest makers in the industry. Roy says he did not resign from 
Auburn for the purpose of being connected with any division 
of the Cord Corporation. Roy, if I guess right, will you give 
me a good job as advertising manager? 
~ * ns 


ORD, of course, is the one factor we cannot figure on 

definitely. What he has up his sleeve only Ford knows; 

but out here in Detroit we feel that the new line will not be 

sprung until Christmas anyway; probably not until the eve 

of the New York show. It looks as if Dearborn would be in 

production about the middle of this month, but that doesn’t 
mean the line will be on the market at that time. 

Some say Ford may announce December 15 that his new 
cars will be ready two weeks later in order to hold the mar- 
ket. It is even reported that the Sage of Dearborn has made 
arrangements for an elaborate radio broadcast to last all day 
announcement day. It is said that it will cost hundreds of 
thousands of dollars to do this, but that Ford believes such 
a bold plan will be well worth the money. If this broadcast 
is as elaborate as reported, it would completely overshadow 
any single effort in radio history, it is declared. However, 
skeptics are using the salt cellar liberally in discussing the 
rumor. 


aa * tk 

ODERN methods of retailing motor cars have taken 

considerable glamour out of the automobile business 

it seems to me. Nowadays dealers concentrate on actua 

merchandising and are past the days when it was necessary 

to prove to the public the reliability and speed of the motor 

car—those facts have been demonstrated beyond the shadow 

of a doubt. Price, looks and performance sell present-day 
cars. 

Time was when dealers were most active in the promo- 
tion of such events as road races, hill climbs, fuel tests, re- 
liability runs, etc., all designed to produce publicity for the 
automobile. Dealers necessarily were mixed up in these 
doings and because of these activities they got a kick out of 
them which no doubt made the automobile business so attrae- 
tive to the pioneers. 

* * *e 


HICAGO probably furnishes the best example of this 

early activity, for it was the Chicago dealership that 

put its shoulder to the wheel and stood back of the Elgin na- 

tional road races, Algonquin hill-climbs, and other contests 

that proved what the dealers were claiming—that they were 
selling dependable transportation. 

As I look back over the years, I can call the roll of honor 
in Chicago which carries the names of those dealers who 
helped lay the substantial foundation of the automobile busi- 
ness nationally. It was Joseph F. Gunther, now retired, but 


|then Rambler and Apperson, who started the promotion of 
icontests in Chicago. 


Following his lead and taking up the 
torch after he quit there were Jack Banta, Win Zucker, Tom 
Hay, Harry Branstetter, Charley Gregory, R. A. Wadsworth, 
Mort Luce, Arthur M. Robbins, Henry Paulman, Joseph V, 
Lawrence, N. H. Van Sicklen, E. M. Lubeck—they’re the ones « 


who sowed the seeds for the present generation. 
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KEEPS PROSPECT LIST FRESH (asc: ree Sczere:|stuepaxee exeort | MOOCK OF PLYMOUTH 


that he can’t comfortably finance, SHOW IN BRUSSELS TO ADDRESS BUFFALO 


for to do so we would be destroying 
BY CONTACTING CONSTANTLY ei: tise re) co ana, mee ama ADVERTISING GROUP 


About a year ago the Scouten/y;, Frank, vice-president and gen- 
Company tried a merchandising eral maneeer of Buffalo, N. Y., Dec. 1—R. G. 


Scouten Motor Co. of Birmingham, Ala., Has ee es | the Studebaker| Moock, senerl ee eatin wil 
men Out Selling Used Cars; Abandons According to Mr. Ruttman this “1 Pierce-Arrow Ex-| | YOnest speaker at the , 

Premium Offer With Used Car Sales plan proved rather unsuccessful. al- 

though a few sales were made which 

| could be traced directly to the offer. | 

By ROBERT H. BROWN | “We learned that premiums and | 


| be guest speaker at the noon meet- 
ing of the Greater Buffalo Adver- 
tising Club, on December 8, accord- 
ing to an announcement made to- 


tg port Corporation 

1 will attend the 

e ey @,) ; annual _interna- 
\ : tional automobile 





a fresh list of prospects is kept constantly coming into the | they ee ery of a a they ber 28. oe 
used car depar e " snes : . - } immediately wanted a second price Arvid L. Frank The ae . Merchandising in the Automobile 
aT secs or ae e. a > cag adorn — this cate | aitteatih tm adie Wek Gantt enee he Brussel Industry.” The noon meeting will 

spect getting 1s at the salesmen themselves are the |\:nce them the cost of the radio! salon will be the scene of the| pe held in the ballroom of the La- 


fellows that keep these lists of new prospects coming into | was not added to the selling price | world’s premiere showing of new| fayette Hotel. 


, . a , ; i, >. show in Brussels,|@¥; 

Y keeping constantly in touch with people who have used cars don’t go together. We had te December 9-20 Moock, who is a former secretary- 
} cht us a, . ; ; |a number of inquiries as a result of | # . “™ Re salle d in "| manager of the National Automo- 
s0ugN used cars from Scouten Motor ¢ ompany, Stude- the radio offer, but the public is} 0S hy New Y rk the | bile Dealers’ Association, and a na- 
baker and Pierce-Arrow distributor in 3irmingham, Ala., | suspicious of anything free. When | : me OH The) tionally quoted authority on mer- 

| j Olympic Novem- J - 
| chandizing, will speak on “Modern 

| 


the used car department. ip best handl i by two groups of iis tee ae 7 cea wan | Studebaker and Pierce-Arrow mo- anes i besa calanea be 
The Scouten Motor Comp as| ‘ a ee groups . 2 US é artme ee are ae +t ana | exec s keenly ¢ ate 
or Company has} —.jecmen. |back to safe and sane selling. The | SF cars for 1931. A banquet and/ embers of the Buffalo advertising 


a & he most active used car de-| “when a customer has met his | public, it was found, wanted just | private showing of new models, at) group, particularly in that Mr. 
partments in the city of Birming-| last note we are also alert for signs what it paid for and nothing else.| which Mr. Frank will preside, will! Moock was at the helm of Plymouth 
ham, and has held this reputation | of this person eens to trade ie ae , bag thrown in| pe held for Studebaker and Pierce- | a ee the ae 

- since +, | car i é or car. , if w ree they immediately ame sus- of the new floating power Plymouth 
ever since the company has been in|" !” on anot ier car. So, if we | frec hey immediately became SUS- | Arrow dealers on December 8. of Ww I a 
business. Managing the salesmen is have a car in stock that we believe picious. Suspicion, it may be point- a ah do Ol | car some months ago, and his methe 
one of the seasons for the success of |U& Might be interested in, it is taken ed out, is the nevt step to enmity, Following the Brussels show, Mr./ ods of advertising and sales promo- 
this used rar department Co-o era< around for him to see. land enmity is the loss of friendship | Frank will visit leading dealers on| tion in connection with the phe- 
tion on the part of executives ‘ an- “We work on the idea that we|and good will valued so highly by| the Continent. He plans to return] nomenal leap into prominence of 
other reason 7 |should sell a man one certain car,| Mr. Ruttman and the Scouten Mo-/to the United States early in| this car are considered distinct and 

“When we sell a used car we give | 


or, to put it in plainer words, we tor Company. January. culebeniine 
a thirty-day guarantee and a five-| = a -~— 


day driving trial. One of our prin- 

cipal reasons for this is that we want 
our customers to keep coming into 
our place of business. And above all 


things, we want satisfied customers, 
because they are the means we used HE 


ecco SUPREME COURT HAS SPOKEN 





said C. E. Ruttman, manager of the 
used car department. 
“When we sell a used car we make 
a strong play for the servicing busi- 
ness. That is why we want our cus- 
tomers satisfied when they buy 4 
‘used car. A customer oe 
| 














» Over his selection of a used car will 
certainly not bring his service busi- 
ness to the same company from 
‘whom he bought the car. As former 
»cusiomers bring their cars into the 
, Service department we go in and 
cultivate their friendship and good | 
will. We let them know we value 
their friendship and patronage. 
! Then, casually, we ask them if they 
know of any of their friends or ac- 
, Quaintances who are contemplating 
purchase of a used car,” he ex-| 


No longer may A. C. Spark Plug Co., ““make, use or sell” 
A. C. Oil Filters that infringe Purolator patent rights. 


' plained. 
“For this reason our used ear! — ° . ° 
salesmen are instructed to boost the | I HE Supreme Court of the United States has denied the 


Service department to car buyers. 
They act as sort of ‘ambassadors of | 
good wilf for the service depart- | 
ment 
; “Salesmen keep individual records 
of all sales made for several years 
back. These records are kept in 
books which they usually carry 
around with them, and when they 
are in the vicinity of a former cus- 
tomer they make a friendly call on 


petition of General Motors Corporation and A. C. Spark Plug 
Co., (its wholly owned subsidiary) for a writ of certiorari to 
review the decision of the Sixth Circuit Court of Appeals. 


That court had held that A. C, Oil Filters infringed the two 
basic patents covering the Purolator Oil Filter, and a per- 
manent injunction has now been issued prohtbiting General 


him. The result is usually several ‘i ‘ alia . . - D : . ‘ therm 
ieee fer care. | Motors Corporation or A, C. Spark Plug Co., or any of thet 
We contact former customers as | agents from making, using or selling the iufringing device. 


often as possible and ethical. We | 
don't try to worry customers to 
death by calling on them, and we 
don’t let them know that prospect 
hunting is one of the purposes of 
the calls. The salesmen call them 
‘friendly visits’ and casually inquire | 
for prospects. 

“We start contacting a customer | 
when he gets to the last two pay- 
ments. Thereafter he is consulted 
about every thirty days,” Mr. Rutt- | 
man said. 

“Our contacts are made in per- 
son. We do not use direct mail ad- | 
vertising for this contacting, for it | = ° . ° e . 
is so easy to toss a letter in the | Genuine Purolator cartridge refills in the identical length and 


vaste baske ‘ead, * at least, r . : : , , ; 
oo. eer ae oe diameter that obtain on filters other than Purolators, may 
be secured from the Purolator distributor in your territory. 


An important notice to Service 
Garages everywhere 


The same trustworthy filter element and the same tried and 
proven filter principles that have attracted imitators in the 
past, will continue to be available to practically every stan- 
dard make of car. 


Telephones have proved unprofit- | 
able because it is So easy to say | 

elle aC -byv rer > one ‘ 
eo If for any reason he cannot supply you, kindly drop us a 

: ! . . 

ecules ee ee ee | line. Be sure to mention make, model and year of the cars in 
tomer at once knows what the sales- | which you are interested. 
man wants, and becomes suspicious. | - 
With personal calls it is entirely dif- | 
ferent. The visits appear, and are, | 
entirely friendly. 

The new car and used dar depart- | 
ments of Scouten Motor Company 
are two separate divisions. The 
used car department is competitive 
to the new car department, 


MOTOR IMPROVEMENTS, Inc. 
“Salesmen calling upon a prospect 
who has an idea thet he wants a 365 FRELINGHUYSEN AVENUE 


new car, try first to sell him a first 
class used car. If this fails, then the 

prospect is turned over to the new NEWARK, N. J. 
car department, and from then on 
he is their prospect. We have found 
this to be the best policy, for, in my 
opinion, new cars and used cars 


We willsee to it that your requirements, either for complete 
filter equipment, or for refills, are promptly taken care of. 
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Advertising Will Do It 


|" is always a pleasure to see an individual or a company 
doing a good job when conditions are against any such 


achievement. During our (perhaps we may venture to say 


“late’’) depression we had a number of refreshing cases of ! 
ee ° ° ° ° | 
the game fish swimming against the economic current. Some| 


companies in our own industry managed to register startling 


increases in business and profits in spite of the fact that con-| 


ditions were unfavorable. 


We have recently noticed the history of an achievement | 


in another field which has a basis of such broad business acu- 
men that its lesson is applicable to any industry or trade. In 
a recent newspaper column, B. C. Forbes, the financial com- 
mentator, tells the story of recent developments in the Loft 
candy business. Charles G. Guth took charge of the business 
about eighteen months ago, bringing with him a corps of 
associates. Their first move was to make a fundamental 
policy of using only the finest materials in the production of 
their goods. They raised salaries of key men and women in 
the organization, adding about $10,000 a week to the pay roll. 
They reduced prices of their products about 40 per cent. And 
then they proceeded to ADVERTISE. They did this in no 
niggardly way. Back pages of leading newspapers were 
used. They told the world about their products in the loudest 
tone of advertising voice they could muster. 

The net result of this campaign is to be found in the 
fact that sales this year will run in the neighborhood of 
$15,000,000, as compared with $9,000,000 in 1930. 

Such an accomplishment gives point to Mr. Guth’s 
remark when he says: “What’s the cure for this so-called 
ee ? Advertising—provided you have something to 
sell. 
anything to sel] to start with.” 

There never has been any question that the automobile 
industry had something to sell. It had something in 1931 
and it will have a lot more in 1932; we know that even so 
early as this. The new cars are going to have sales pull in 
themselves. The prices are going to offer buyers more for 
every dollar they spend than they have ever gotten before. 
It only remains to tell the world what we have to offer and 
the tide will turn. Advertising now and through 1932 is the 
most vital force that we can call upon to push the depression 
off the map of the United States. We have something to sell, 
something that everybody wants and needs, and forecful 
advertising will overcome the Jast hesitation with regard 
to spending money. 

And that advice does not apply only to the sale of new 
motor vehicles. It applies to selling used cars by dealers. 
Never before in history has an investor been able to get as 
much for his dollar when he is putting it into unused trans- 
portation in the shape of a good used ear. 

Nor does it stop here. The dealer who has economical 
and efficient service to offer his customers, has got to tell 
them about it. If he has something to sell in his service 
department, let him tell the world about that. 

Whether it was Emerson or Thoreau who sprang that 
one about “the world beating a pathway to your door though 
you live in the wilderness, if you build a better mousetrap,” is 
all right, but in America today a lot of people are building 
better motor cars and giving better service. If you are doing 
an even better job than the rest of them, tell people about it 
by advertising. 
pathway to your door, even if your shop is on a main thor- 
oughfare and not in the wilderness at all. 


U 
S scandal seems imminent. Department store operators 
are moaning at the delay in Christmas buying, but this warm 
weather which most of the country has enjoyed keeps the 
lure of the road in the hearts of prospective motor vehicle 
buyers. 


MMER has been lingering in the lap of winter, until a| 


Most of the birds now complaining loudest haven’t| 


It will help shorten the task of beating the | 





| 30-feb. 6—Chicago, Wl, 














~ Trade Association News 


— 


Washington, D. C., Trade 
Prepares Show Year Book 


S a distinct innovation at the 
forthcoming automobile show in 
this city, the “Vashington Automo- | 
tive Trade Association has in prepa- 
ration a year book, which will dis- 
place the usual show program. This 
new year book will contain informa- | 
tion that will make it worth while | 
to any one directly or indirectly con- 
nected with the automotive trades. 
The book will be 9x12 inches, with 
a handsome cover, the design print- 
ed in four colors. The paper used 
will be a heavy enameled stock. In- 
cluded among the special features 
will be pictures of your officers and 
directors, a comprehensive message 
from the president relative to the 
automotive industry in Washington, 
D. C., outstanding features of the 
show, floor plan of the show, deliv- 
ered prices of all makes and models 
and body types with their equipment 
at Washington, D. C., a motor alma- 
nac for February, 1932, the number’ 





San Antonio Trade Group 


Announces 


of used and new automobiles by 
makes sold during the years of 1930 
and 1931, pictures of the officials of 
the District of Columbia and the 
new title registrations and traffic 
regulations, which will be printed 
for the first time in one book. 

There is no doubt about it that, in 
addition to a lot of owners, every 
automovile dealer and every auto- 
mobile salesman will want a book of 
this character. We know about how 
many the public attending the show 
will absorb, and, in order that we 
can place our order for the proper 
number to be published, we would 
like to know what our members’ re- 
quirements will be. 

The price of the year book has not 
yet been definitely determined, and 
the trade association is sending out 
to members a blank asking them to 
indicate the price—10, 15 or 25 cents 
—at which the publication should 
be sold. 


Survey Result 


(Continued from Page 1) 
reported paying a straight commis- | WaS well known to the firm. They 


the list price and equipment, of | 
which twelve deduct for trades. 

In planning this survey, each} 
dealer was given an identifying | 
number which was used in the re- } 
port, and which enabled confiden- | 
tial information to be assembled | 
without getting into the hands of a | 
competitive dealer. Dealers’ were | 
classified into price groups, 1, 2, 3| 
and 4, according to the sales price | 
of the automobiles they sold. 

Used car salesmen were compen- | 
sated in much the same manner as 
new car salesmen. Seventeen firms 


| COMING EVENTS | 


ee | 


NOVEMBER 


28-Dec, 9—Brussels, Belgium. 
Salon 
29-Dee. 5—New York, N. Y. 
Salon, Hote] Commodore | 
30-Dec. 4—New York City. American So- | 





Automobile 


Automobile | 


eee of Mechanica) Engineers, an- 

nual meeting | 
DECEMBER 

j—Atlantic City, N. J. Fabric Auto 

Equipment Assoication, meeting | 

7-12—Atlantiv City, N. J Motor and 


Equipment Association and Nationa | 
Standard Parts Association. Joint | 
Trade Show. | 

9-11—Atlantic City, N. J. American In- | 
situte of Chemica) Engineers, meet- 
ing. 


JANUARY 
9-16—New York City. National Automobile 
Chamber of Commerce. Nationa) | 
Automobile Show 
9-17—Los Angeles. Annual Automobile 
Show of the Los Angeles Motor Car 
Dealers Association 
aie National Wheel and R11: 
Association, annual) convention 
Edgewater Beach Hotei 
11-li—Detroit, Mica. American 
Biulders Association, 
convention and show 
1i—New York City. Society of Auto- 
motive Engineers, annua! dinne? 
Pennsylvania Hotel 
16-18—Detroit, Mich. Nationa! Tire Deal- 
ers Association, annual meeting 
16-23—Newark, N. J Newark Automobile 
Dealers’ Association’s annual show 
16-23—Buffalo. N. ¥. Annual automobile 
show of Buffalo Automotive Trade 
Association, Inc., i74th Regiment 
Armory 
17-23—Cincinnati. Automobile show of Cin- 


Roaa 
twenty-ninth 


cinnati Automobile Dealers Asso- 
ciation 

16-243—Milwaukee. Annual Automobile 
Show, Milwaukee Automotive 
Trades, Inc 


18-23—Omaha, Neb. Annual show, Omaha 
Auto Traders Association. 

22-30—New York. Nationa! Motor Boat 
Show. Grand Central Palace 

23-30—Detroit. Mich. Annual show 
vention Hall 

23-30—Baltimore. Annual Automobile Show. 

23-40— Minneapolis. Annual Automobile 
Show of Minneapolis Automobile 
Trade Assoication 

24-30—Pittsburgh. Annua! automobile show 
of Pittsburgh Automobile Dealers’ 
Association, Motor Square Garden 

25-29—Detroit, Mich. Society of Automo- 
tive Engineers, annua) meeting. 
Bok Cadillac Hotel 

30-Feb. 6—Cleveland. Annual Automobile 
Show of the Cleveland Automobile 
Manufacturers and Dealers Associa- 
tion, Public Auditorium 

30-Feb. 6—Chicago, 1) Nationa) Automo- 
bile Chamber of Commerce. Nationa) 


Con- 


Automobile Show 
Automobile Salon 
Hotel Drake. 


FEBRUARY 
6-13—St. Paul. Annual Automobile Show 
St. Pau! Automobile Dealers Inc 
13-20—Kansas City, Mo Annual! Auto- 
noe Show. Kansas City Motor 
Car Dealers’ Association. American 
Royal Building 
13-20—Los Angeles, Cal. 
Hote] Biltmore. 
i—Peoria, Ill, Automobile Show 
larch 5—San Francisco, Cal. Autcmo- | 
pile Satan Petree Petrl 





Automobile Salon 


17- 
oo 
22 


2 
M 


sion, with no salaries and no draw- 
ing accounts; three firms reported 


paying a commission, with some on | 


salaries and drawing accounts; and 
one firm reported as being wholly 
on a salary and commission basis. 

On business brought into the es- 
tablishment foreign to sale of new 
and used cars, five firms reported 
paying their salesmen a commission 


|on paint jobs and service work; fii- 


teen reported as having floor days 
for salesmen; twelve firms sell their 
salesmen demonstrators; eleven 
firms furnish personal transporta- 
tion, four of which make a charge 
to salesmen. Some firms make an 
allowance for gas and upkeep, while 
others do not. Fourteen firms re- 
ported as carrying group insurance 
for employees. Firms reporting sale 
of demonstrators to salesmen, also 
made notation explaining how such 
sales were financed and handled. 
Inasmuch as the allowance for gas 
and upkeep of salesmen’s demon- 
strator cars has always been a prob- 


by dealer-members in this survey are 


| reproduced here for the benefit of 


those interested. The preceding let- 


| ters and figures in parenthesis of 


}each report indicate the dealer's 
code number and his price group 
classification: 


(D1G1): Allowed forty gallons of 
gas monthly; one wash, grease and 
change of oil weekly; and one polish 
job per month. (D2G2-3): Allowed 
fifty gallons of gas per month for 
new car salesmen only, and firm 
keeps up cars. No other allowances. 
(D3G3-4): Salesmen owning demon- 
strators are allowed $9 per month 
for gas and oil. Firm keeps up their 
cars. (D4G4): New car salesmen 
owning cars are allowed $30 per 
month for gas, oil and upkeep, all 
of which is charged On cost basis 
plus 10 per cent. 

(D5G1): Salesmen owning 
are allowed fifty gallons of gas pe) 
month and $10 to cover upkeep 
Salesmen are allowed 10 per cent. 
discount on labor and 25 per cent. 


| lem among dealers, the reports filed | 


on parts. (D6G2-3): Salesmen | 
having demonstrators furnished 
seventy-six gallons of gas per 
month. Firm keeps up cars. Sales- 


men charged $5 per month to cover 
full coverage. Used car salesmen 


furnished gas on O. K. from man- } 


ager. 
(D7G3-4): No allowance for gas 
or upkeep. (D8G1): Salesmen own- 


ing cars allowed $10 per month for 
gas. Firm furnishes oil and up- 
keep of cars. Salesmen charged 50 
cents for car wash. (D9GI1-2-3): 
Salesmen owning demonstrators al- 
lowed forty gallons of gas per 
month. Firm keeps up Cars. 
(D10G3-4): Salesmen owning dem- 
onstrators allowed $20 per month 
for oil, gas and upkeep; gas at pre- 
vailing retail price, oil, greasing and 
labor at cost plus 10 per cent. 


cars | 








(D11G1): All salesmen allowed $107 
per month for gas and firm keeps 





up Cars. 
(D12G2-3): No allowance for gas 
and upkeep. (D13G3-4): Salesmen 


owning cars allowed $10 for gas and 
firm keeps up cars. (D14G1): Sales- 
men owning cars allowed $15 per 
month to cover oil, gas and upkeep. 
Parts and labor charged at cost. 
(D15G2-3): No allowance for gas 
and upkeep. (D16G3): Salesmen are 
charged $10 per month for gas, oil 
and washing. Firm keeps up cars. 
Salesmen charged $5 per month to 
cover collision damage to company 
cars. 

(D17G4): No allowance for gas or 
upkeep. (D18G1): Salesmen al- 
lowed $10 per month for gas and oil. 
All repairs at cost. Free wash once 
a week. (D19G2-3): New car sales- 
men owning demonstrators allowed 
$15 per month for gas. Firm keews 
up cars. (D20G1): Firm washes, 
greases and keevs up cars; salesmen 
pay for oil and gas. (D21G4): No 
allowance for gas and oil. 

Dealers under price group No. 1 
are those selling cars at $800. Those 
in group No. 2 seil cars at around 
$1,100. Group 3 covers cars selling 
from that figure to $2,300. All over 
$2,300 come under Group No. 4. 

Eleven dealers reported that they 
do not loan cars to customers while 
customer’s car is in shop for re- 
pairs. Three follow this practice, 
having courtesy cars or demonstra- 
tors for this purpose. Seven loan 
cars to business and professional 
people, or in special cases, which is 
given an O. K. by the manager. 

The policy of loaning cars to pros- 
pects was frowned upon by all deal- 
Jers, the majority asserting that this 
practice was followed out only in 
exceptional cases, where customer 


were unanimous in asserting that 
no car was permitted to remain out 
over night or Sunday. 

Ten dealers reported that they 
kept open Sunday until] noon, and 
nine were closed all day. Sixteen 
| dealerships remain open at night, of 
which twelve closed at 9 o'clock. 

Prospect card files, floor days for 
salesmen and methods of selling 
demonstrators to salesmen were 
among other things covered in the 
survey. 


TRUCK FLEET SAFETY 
RECORD HIGH IN MASS. 


Boston, Mass., Dec. 1.—Figures 
for the first ten months of the third 
state-wide commercial vehicle inter- 
fleet safety contest, sponsored by the 
governor’s committee on street and 
highway safety, show that 238 fleets, 
made up of 6,592 vehicles, which 
have faithfully reported their mile- 
age figures for the entire contest, 
; have operated a total of 80,766,102 
miles up to November 1 this year, 
with only 3,572 accidents. 

In addition, every accident, no 
matter how trivial, many of which 
a private driver would pass off as a 
mere traffic incident, must be re- 
ported. On this basis, those 6,000 
odd commercial drivers, who repre- 
sent a complete cross-section of their 
type from the handlers of ponderous 
tank wagon, heavy-duty trucks and 
buses, dewn to light delivery cars 
and taxicabs, have driven a total of 
22,611 miles for the first ten months 
of the year without a single report- 
able accident of even the most trival 
nature. 


No Waiting to Sell 
—Sell Daily 


M. E. A.—N. S. P. A. 
SHOW ISSUES OF 
Automotive Daily News 
Dec. 5, 8, 9, 10, 11, 12 


Thousands of copies of M. E. A. 
and N. S. P. A. issues will be in 
the hands of show visitors on 
the dates of publication. Where 
possible, topies will be de- 
livered to the men at their hotel 
rooms. 














The regular mails will carry 
copies to the wholesalers who 
do not attend. This is all in 
addition to the regular circula- 
tion of Automotive Daily News. 


Copy can be handled 
up to 9 A. M. day 





before publication. 
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fa times like these...when you've got to win 
...will you put your money on sentiment... 
toss a coin...or follow the most detailed 
dope sheet ever issued on the weekly field? 


Lec copywriters polish phrases— 
let arc directors tickle layouts— 

Still your ads must face these 
odds—set by magazine readers 
themselves! 

Set last July and August, as Dr. 
George Gallup and his researchers 
trudged to 15,000 doors asking 
— what stories, what ads they 

ad read in the 4 big weeklies. 

Set—in many of the cases— 
while officials observers from the 
A.N.A. looked on! 


Forty-five Ads 
In those Gallup-tested weeklies 
appeared, among others, 45 ads 
which happened to run in dupli- 
cate in LIBERTY and one or 
more of the other weeklies. 

But note! 

Of 33 that ran in LIBERTY 
and, in duplicate, Weekly A, 30 
Stopped more persons-per-dollar 
in LIBERTY than in Weekly A. 


Of 30 that ran in LIBERTY 
and Weekly B, 24 stopped more 
persons-per-dollar in LIBERTY 
than in Weekly B. 

Of 13 that ran in LIBERTY 
and Weekly C, 12 stopped more 
persons-per-dollar in LIBERTY 
than in Weekly C. 

While of 5 that ran in all four 
weeklies—four stopped more per- 
sons-per-dollar in LIBERTY than 
in any other weekly. 

Will you buck these odds when 
you place your advertising bets? 


Why LIBERTY Makes 
Good Ads Better 


Eight years ago, LIBERTY was 
born as a new magazine to serve a 
new public. A post-war public. A 
public with its own ideas. 

Into LIBERTY went (1) 
dramatic, newsy, concise stories 
and articles by new authors, young 


AUTOMOTIVE DAILY NEWS, WE 


Buck thes 


when you place your Advertising bets? 


PrP. 


authors, authors and actists 
accuned to the spiric of the times. 

Into LIBERTY went (2) a new 
make-up, ending run-overs, bar- 
ring interruptions in reading, 
putting every ad next to live read- 
ing matter. 

Inco LIBERTY went (3) new 
convenience in reading—compact, 
easy-to-handle size. 

Into LIBERTY—deliberately— 
went only those things that would 
lead (and have led) to 99% 
single-copy sales—copy-by-copy 


:DNESDAY, 


DECEMBER 2, 1931 


demand repeated 52 times a year. 
Wich the resulc that the circula- 
tion you buy in any issue is circula- 
tion 99% guaranteed-to-be-read. 


And Now—the Pudding 
Has Been Proved 

A reasonable prospectus, upon 
which hundreds of advertisers 
have spent money year after year, 
LIBERTY’S publishing formula 
has now passed the Gallup Reader 
Interest test with a logical score. 

Advertisers who have sup- 





e odds 





porced LIBERTY year after year 
are gratified to have their judg- 
ment verified. Others, who have 
watched LIBERTY in the past, 
are now rearranging their adver- 
tising expenditures. 

If you, yourself, have not yet 
seen the Gallup report, you will 
want to study a copy without 
further delay. A note from you 
will bring one via the good 
offices of a LIBERTY representa- 
tive. Address LIBERTY, 420 
Lexington Ave., New York City. 





HOW THE ODDS WORKED FOR ABSORBINE, JR. 


these ads, identical in 
»py, headline and art, 
ran during the Gallup 
Reader Interest Census 
last July and August, 
in LIBERTY and two 
other weekly magazines. 
Bul— 
On the basis of dollars 
invested in each... 
The ad in LIBERTY 
stopped 21 more 
men and 60° more 
vamen than the same 
ad in Weekly B. 
ind— 
The ad im LIBERTY 
stopped 118% more 
men and 438% more 
vamen than the same 
lin Weekly C, 
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‘Liberty... America’s Best Read Weekly 
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average content f 200 cars per avi * than five CENTRAS MANUFACTURING Mi - West and one on the oi final 
*t = month: $650,820 oflSirrent liabilities, s have been invested by CO., LIMOUSINE BODY Coast, and in July and Augusifthey 
and $47,000 in cash. Few thought Lycoming during the past five years COMPANY carried 29.8% of all air line passen- 
there was any room for Auburn to in development work and for machine . ee gers in America. These lines form the 
grow, because large competitors were tools and other equipment. As a Central Manufacturing Company, nucleus for a nation-wide system that 
“entrenched.” result, this year is by far the most Connersville, Indiana, specializes on jg being rapidly developed. At present’ 
The management, then as now, be- successful in Lycoming’s hi story. a ae a A si they operate 82 trips daily, serving 18 
lieved there always will be a public Numbered among the principal users 7 t if a ee aa - 7 a an r terminus cities in 7 states, with a coms 
demand for better products that give of Lycoming motors are International W ea in a aia adv a a st bined population of over 32 million 
buyers greater value for less cost. To Harvester trucks, Stewart trucks, enced, ee Keed fre ‘| ; Contral’ "people. 
increase sales even in 1931, Auburn Dodge motor boats, Mullins motor a = aie wer ; - ne oh ; 
continued the same policies responsi- boats, La France Republic trucks, of : ee at FOR Se Se ae L. G.S. DEVICES 
ble for its growth year by year since oe ~— John a & 7 7 oa “aa —— CORPORATION 
. oh: . arvesters, Stinson airplanes, an e Limousine Body Company, ; ast 8 
5 meena stat aad we case Auburn and Cord automobiles. Kalamazoo, Michigan, was the first L. G. S. developed the first full Free 
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19,584 more cars than for the entire 
year of 1930 and 10,528 more cars 
than for the 12 months of prosperous 


1929, 


The Cord, America’s first produc- 
tion Front-Drive passenger car, could 
come only from an organization that 
spares no expense or effort to search 
continually for new and better prod- 
ucts. It is a matter of record that the 
Cord design is the most imitated in 
the history of the automobile indus- 


DUESENBERG, INC. 


The first Duesenberg engine was built 
in 1898. Today the 265 H. P. Duesen- 
berg is recognized as the world’s 
finest automobile. Behind its marvel- 
ous design, construction and perform: 
ance are the 33 year’s engineering 
experience of its builders, who have 
contributed so greatly to the present 
day fund of all automotive practise. 
This strictly custom type automobile 


~ 


to make the custom type of Converti- 
ble Sedan available for production 
cars, and today builds over 80% of all 
the automobile bodies of this type 
built in America. Limousine’s sales 
this year are 41% ahead of its best 
previous year. 


COLUMBIA AXLE COMPANY 


Columbia became a part of the Cord 
Corporation in 1929, Large sums have 
been invested in equipment of the 


Wheeling type of transmission. Con- 
trol of L. G. S. was obtained by this 
corporation in the spring of 1930. 
Today’s universal popularity and de- 
mand for Free Wheeling is largely 
due to the pioneering of L. G. S. and 
the development of its present unit 
with exclusive advantages obtainable 
in no other similar device. In the near 
future this corporation will announce 
the adoption of its Free Wheeling 
unit on several makes of well known 
cars, in addition to Auburn. 


CORD CORPORATION 





AUBURN AUTOMOBILE COMPANY 


CHIC 


Divisions of Cord Corporation: 


Auburn, Indiana COLUMBIA AXLE COMPANY 


A GO 


Cleveland, Ohio 


SPENCER HEATER COMPANY 





Williamsport, Pennsylvania 


LYCOMING MANUFACTURING COMPANY 
CENTRAL MANUFACTURING COMPANY 
L. G. S. DEVICES CORPORATION 


. Williamsport, Pa. DUESENBERG, INC. Indianapolis, Indiana CENTURY AIR LINES, Ine. Terminals: Detroit, Toledo, Cleveland 


Chicago, South Bend, Bloomington, Springfield, St. Louis 


CENTURY PACIFIC 


Connersville, Indiana LIMOUSINE BODY COMPANY 


Kalamazoo, Michigan 


AIR LINES, Ltd. Terminals: Sacramento, San Francisco, 
Indianapolis, Indiana STINSON AIRCRAFT CORPORATION Wayne, Michigan 


Oakland, San Jose, Fresno, Bakersfield, Los Angeles, San Diego, El Centro, Phoenix 
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BUSINESS is a continu- 


ous race. Organizations are 
either forging ahead, laggine 


behind, or dropping out, de- 
pending upon how well they 
meet competition and serve the 
public. 


The divisions of the Cord Cor- 
poration were not brought to- 
gether for the purpose of promo- 
tion. These companies were ac- 
quired because, being special- 
ists in their fields, they could 
contribute to the requirements 
of the whole, thus rounding out 
a self-contained manufacturing 
organization. 


Under the one centralized 
management of the Cord Cor- 
poration, the year 1931 is the 
most successful year for every 
one of these companies. 


AUBURN AUTOMOBILE 
COMPANY 


Thirty-one years ago the Auburn 
automobile, the outgrowth of a buggy 
business, bid for patronage in a small 
way. When the present management 
took hold in 1924, Auburn had an 
average. output ay 200 cars per 


month; $650,820 o durrent liabilities, 
and $47,000 in cash. Few thought 


try, not only in America but also in 
Europe. The exclusive advantages 
possible only with Front-Drive have 
established Cord permanently as a 
leader in the fine car field. 


LYCOMING 
MANUFACTURING 
COMPANY 


Lycoming had its beginning as a small 
sewing machine factory at Williams- 
port, Pennsylvania. When Lycoming 
began to build motors in 1908, like 
Auburn, it entered an industry that 
was already crowded with many large 
competitors. At first Lycoming built 
four-cylinder motors to the specifica- 
tions of their customers. Since 1912 
Lycoming has built motors of its 
own design for automotive, ma- 
rine, aviation and _ industrial 
trades. In 1924 Auburn adopted 
the Lycoming 
Motor, which was one of the first suc- 
cessful Straight Eights. Three years 
later Auburn acquired control of 
Lycoming, because it needed this 
source of supply. Today, Lycoming is 
the largest exclusive builder of motors 
in the world; first to make Straight 
Eight motors available to builders of 
medium priced passenger cars; larg- 
est producer of marine motors; 
Lycoming pioneered and produces 
about 95% of all Straight Eight mo- 
tors for trucks; developed and pro- 
duces America’s most successful 
than five 





Lycoming during the past five years 


Ing 


Straight Eight 


s have been invested by 


has almost completely routed Eu- 
rope’s most costly imported cars 
from the American market. Duesen- 
berg builds and sells over 85% of all 
cars built in America for $8500 and 
over. 


STINSON AIRCRAFT 
CORPORATION 


Looking forward to the inevitable 
future magnitude of air transporta- 
tion, control of Stinson was acquired 
in 1929. Stinson, with six years’ ex- 
perience of having pioneered the 
closed cabin type of airplane that the 
average man can fly, sells 78% of all 
the cabin airplanes built in America. 
During 1931 Stinson built twice as 
many tri-motored planes as were 
built by all the other American manu- 
facturers of tri-motored planes 
combined. More than 50% of all pas- 
sengers using regularly operated air 
lines in America this year have rid- 
den in Stinson 10-passenger tri- 
motored planes. 

SPENCER HEATER COMPANY 
Spencer’s 35 years of experience in 
designing and developing boilers for 
all types of buildings makes it the 
largest manufacturer of magazine 
feed type boilers in the world. While 
the heating industry is down about 
40% this year compared to last, the 
number of Spencer boilers sold is the 
greatest in this company’s history. 
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latest design and of the greatest pro- 
ductivity. The present plant has a 
production capacity of 400 sets of 
axles per day. 

Columbia Axles are used in Auburn 
and Cord automobiles and in the vast 
majority of all the specially built taxi 
cabs produced in America. In addi- 
tion Columbia serves several truck 
manufacturers both here and abroad. 


CENTURY AIR LINES, INC. 


Executives of this corporation have 
devoted several years to the study of 
all phases of air transportation. In the 
spring of 1928 a program was laid 
down that called for the develop- 
ment of a new, improved type of ten- 
passenger tri-motored transport 
plane and the building of a new avia- 
tion motor by Lycoming. Despite the 
eifect of adverse business conditions 
on all types of transportation, includ- 
ing railroads, buses, steamship and 
air lines, the first Century line began 
operation in March this year. It was 
the first major air line to offer the 





public frequent schedules at rates | 
comparable to those used by rails | 


roads. Of all the air lines in America, | 
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_ . ° . = ge . 
Century is second in point of financial | 


responsibility. Although starting 
many years behind other air lines, 
Century is third largest in America in 
the number of miles traveled daily on 
regularly operated schedules. There 


Mi . st and one-on the sit 


Coast, and in July and Augusifthey 
carried 298% of all air line passen- 
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S. A. E. National, Sectional 
Programs Are Announced |’ 


forthcoming 
Ss. A. E 


for the 
sectional 


Programs 
national and 
meetings follow: 


NATIONAL MEETINGS 


Miami Air Races Dinner, January 6 


with the city of 
of Commerce and 


In co-operation 
Miami Chamber 
the 
merce 


of America. 


Annual Meeting, January 25 to 29 
Book-Cadillac Hotel, Detroit 

Twenty-iirst National 

Meeting, 

Det: 


Aeronautical 


April 5 and 6 


Jal 
SECTION 
Zaltimore, 


MEETINGS 
December 10 
dinner 6.30 p 
ting 


Hot m 


Co 
wit 


*| Emerson; 
ypperacive Aeronautic me 
Aeronautical Chamber 
America. 
Aircraft 
Harper, 


h ot 


Commerce of 
Reducing 
Lieut. Carl B 


Rei 


Accidents,” 
U. Ss. N.,, 
ired 

December I 

1; dinner 6.30 p 


Chicago, 
Sherman Hote m 
Eniertainment 

‘Some Phases of Highway Trans- 
A. J. Scaife, consulting 
White Motor Com- 


portation,’ 
field 
pany 

‘Practic 


-ngineer, 
11 «©Trailer 
ion picture to be shown 
chiet engineer 
America 
December 14 
veland Club; dinner 6.30 p. m 
meeting with the American 
for Steel Treating. 
Joining ot Metals,” L. D 
Meeker, manager, Welding Sales 
General Electric Company. 
Oxy- Welding and Cutting.” 
tion picture from the Linde 
Products Company, to be shown. 
December 8 
of Dayton; 


tion 
by R 


Trailer 


Cleveland, 


mo 
B. Jones, 


Company of 


Cle 
Joint 


Society 
a 


mo- 


Dayton, 


Engineers Club dinner 
6.30 p. m 

‘John 
liam B 


gineering 


Detroit, 


Cadillac 


Wil- 
En- 


Public’s 
Stout, president, 
Laboratories 


Airplane,” 
Stout 


December 7 


Bo0k- Hotel; dinner 6.30 
ttl 


Aeronautic M 


v 
eting 5.15 p. m., 
“D-esel Engines in Aircraft,” E. T 
Vincent, Diesel vesearch engineer, 
Continental! Motors Corporation. 


Regular meeting 8 p. m,, “Air 
Transport Ignores the Depression,” 
Carl B. Fritsche, president, Aircraft 


Development Corporation. 
Metropolitan, December 17 








Aeronautical Chamber of Com- | 
|and Rubber Company; 
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continental 
velopments in 
Stout,” president, 
ing Laboratories, 


Southern California, 
Angeles; 
“Improvements in Pneu- 
H. D. Tomp- 
Firestone 
“Rim Stand- 


Elks Club, Los 
6.39 p. m. 
matic Truck Tires,” 
kins, sales manager, 


Aviation,’ 
Stout 


and Western Air; 
William B 
Engineer- 
Inc 


December 4 


“De- 


dinner 


Tire 
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Champion Announces 
Spark Plug Testers 





| ardization,” W. D. Smith, manager. 

Motor Rim and Wheel service; 

“Service Analysis,’ Doc Day, serv- 

ice manager, Goodyear Tire and! The Champion Spark Plug Com- 
pany | is announcing a spark plug 


Transporta- | 


Rubber Cc ompany. 














compression tester available to the 
dealer trade for a restricted period 
only. 

The object of the tester is to en- 
able the Champion dealer to au- 


thentically and visibly compare his | 


customer’s old plugs to new ones, 
under compression corresponding to 
that in his engine. 

The instrument is bolted to bench 
or wall, and the dealer conducts 
tests before his customer's eyes. By 
regulating the air pressure, the 
weak and wavering spark of a worn 
out spark plug can be seen and 
compared with the fat, hot spark 
of a new plug. Air pressure may be 
increased to show point of failure 


seven years ago, on the advantages 
of changing spark plugs every 10,000 
miles. 


NEW BROOKLYN LINES 
START WITH 225 BUSES 


Brooklyn, N. Y., Dec. 1.—The 
Brooklyn Bus Corporation began 
service today on four bus routes in 
the Cypress Hills section of Brook- 
lyn and the Ridgewood section of 
Brooklyn and Queens. With these 
| four routes in service the bus com- 
pany will have in operation all the 
| twenty routes included in the fran- 
chise granted it by the City of New 
| York, comprising a total of approxi- 





of old plugs. mately 75 miles of bus routes in 

This tester is designed to be one | Brooklyn and Queens. For the op- 
/ more link of evidence in the chain | eration of the bus system, the com- 
which Champion began to forge! pany has purchas cd 225 new buses 





~NEW PASSENGER CAR REGISTRATIONS, FIRST 
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LS = be So & 

Months | £ s a & e = cs = 7 x 

i, S y = > > s a s o s = 

= a = c aS — ne - a - re] 

3 s s ot = = 3 w 2 a | ° b 

<q |} « 2 | © o Oo Oo = ae |i @ | & bin 
January { 1041 497 6716 917 41073) 2402 75 1287 *| 3815{ 828 3366 36958 316 
|February | 1676 379 6388, 755 41564) 7243 150 1443 “| 4314] 654 3264 39668 331 
March | 3335 466 9408 1117 61062] 5300 201 2660 * 6195] 806 5064 60625, 419 
April | 4724 314 12588 1614 80743] 7745 215 3649 93, 7773} 881, 7070 $1457 470 
May } 4924) 266 10835) 1294 78668] 7870 175 3431; 804 7073) 779 6047 74066 372 
June | 3794 227° 8686, 1136 65798] 6593, 130 3364 909, 5593] 658 4787 58027, —-300 
July | 3344 219 7965! 995 58581] 5892) 103 3350 927) 5340] 775 3840 50349| 276 
August | 2339 195 6491 705 44058; 4521 77 2714 665 4203; 607 2755 38835 265 
Sept. | 1694 126 5265, 665 33324] 3731! 72 2063 518 3035} 498 2072 30849 230 
October 1232 4649, 787, 29792] 2801, 69) 1794) 22) 23987, —-288) 
28103, 2800, 78991! 9985|534663| 49098} 1267, 25755| 4315| 49676]  6781{ 40087| 494821) 3267 | 


Air | 


A. W. A. Clubhouse, 357 West 57th | 


New York city; dinner 6.30 p. m 
Engines,” Prof. M. 
Massachusetts Insiitute 


St.., 
“Diesel 
Huckle, 
Technology. 
engine which 
plant of Elmore car; 
Vacuum Oil Company. 
Milwaukee, December 2 


Milwaukee Athletic Club; dinnet 
6.15 p. m. 
Milwaukee 
Association. 


of | 


H. L. Newton, | 


Post, Army Ordnance} 
Automotive Equipment | 
in the Army,” Major L. H. Campbell, 
Rock Island Arsenal; “The Russian | 
Situation,” L. J. Kanitz, sales man- 
ager, Continental Motors Corpora- 
tion 
Oregon, December 4 

Multnomah Hotel, Portland; din- 
ner 6.30 p. m.; entertainment. “New | 
Method of Adjusting Carburetors by 
Exhaust Gas Analysis,” Prof. S. H 
Graf, director of engineering re- 
Search, Oregon State College; “Min- 
eval Lubricating Oils, Their Produc- 
tive Properties and Reclamation, 
S. C. Schwartz, chief chemise, Port- 
land Gas and Coke Company; ‘ ‘Die- 
Sen Engines,” Prof. Y. G. Baender, 
department of mechanical engineer- 
ing, Oregon State College. Also a 
short talk on “Safety,” by a well- 
known authority 

Pittsburgh, December 1 

Pittsburgh Chamber of Commerce; 
dinner 630 p. m. Entertainment. 
Joint meeting with Aeronautical! 
Chamber of Commerce of America 
“Aluminum Construction as Applied 
to the U. S. S. Akron,” G. O. Hog- 
lund, aeronautic engineer, Alumi- 
num Company of America; “Engi- 
neering and Its Relation to Avia- 
tion,” D. W. Tomlinson, vice-presi- 


dent and general manager, Trans- 


Ss. | 


Discussion of two- cycle | 
constituted power | 


| 
| 
| 
| 


Joint meeting with the | 


4 
| 


| 
| 
| 
| 


Totals | 


Not in production at that time. 


. Carried in the misc ellaneous column. 


ec ‘ombined with Oldsmob 
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1097; 1865 1069 472; 216 
1263} 1674 1282 418 250 
1825] 2331; 2020, 720 363 
2169} 2907 2562 968 490 
2234] 2416 2372; 920 443 
2154] 1890, 1827; 703 | 393 
2039] 1625 1655, 657, 349 
1467] 1252 1258 458 267 
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FINAL REVISION, COMPLETE NEW PASSENGER 


Figures in this table are from R. L. 
Some of this data has been published previously, but it is given here complete for the convenience of our subscribers. 


In this table 4% states and the District of Columbia 








Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising 


Readers desiring 
Returns for today: 


































































































































































































2 | 
- 3 | 2 
States z 3 : g 3 
e R > 5 | mn 
6 A é = | 4 
Miabama | 21 78 4 399) 101 3 32 3 | 74 12-279 3] a 10 ig ~=Sfsiak 
Arizona | 2 | 29 3 94| 5 | 4 4 7 _ 3B eae pisitisscaeaadacaaaae 
Arkansas | 1 2 12 3 277, 18 2: a. e 4) 269; 1| 7 a eee 
California | 132 8 430 77 1685 | 237 .8 226 86 | ~ 192 39 60 2152 12} 140 65 T7 a 50 
Colorado | 21| 1| 54 320] 20 ] 5 10 | 6 9, lij 257, 12 10| ae 
Conn, } 33 1; 145 31, 5ijiCiS, (‘i h:CO~!C 14 | 46 3,37 327, YH 2 18 
Delaware | | 19) 4 96] 10) ae aa eh 2s} | mio 2 
Florida | = 24! 1 43) 4 461] 87 ] 15 3 | 10S 25' «403 2,29 12 8| 8 
Georgia | 16 23GB 1 12) ij 46 | 20 «368; 9 5 15} 4 
Idaho | 3 | 8 | ey, 4 [3 2]. GB | 5) jd 
|IMinois | 77 = =: 167, Ss 7%;—=s«1402y—Ss«édAT|—Ss10s sé li} 139i‘ BTS s13805, 24] 108 36,47 60 
\Indiana | 46 1| 7, «+414 #646) ol| 7 494 °° &«;}.}5f, 53 °&«5 53; 489, «6 | 32 19) 21) 5 
lowa | 7 | 49 8«€=©64~—T34] Tt Qi 8} 51 st 50, 599s 20,18 13| 4 
‘Kansas | 10 3 o8| 3} 66s) 13) #4) i fj ai 5 ss)SiTO,sC“‘étz;:*SO*C: CB 6| 3 
Kentucky | 10; 2 26 #«42 530) 25, [| 19) 4) 36 ~ | 16,368, 5| 13| 
| (ouisiana 38! 2 511] ‘ 3 3} 1| | ‘ 2 
Maine | 8 58 4 220] 20 ] 6 6 | 21 1 27; 190 1] il 8 3, 5 
Maryland | 17, 52; «5 Ssi«iA TCG 1| 11| ; = 7 +38) 360, 107 23) 8 10| 4 
Mass. | 6 £8 307 50, 112ij ‘112 l 58) 16] 92;  #«+2 170; 994 26) 50| 50} 50,82 
Mich, | —s22,— 3] s8,s—(iti|CCASCCECSC“‘i‘i 72; 24] 78] 117|__—‘1040 tT 45) 43| 32 18 
Minn. i 8s 4 £46 4 #44713) #396 — 6S 37; 3) 16,549 2] i 12; 29 6 
Mississippi| a a 1 236, 5 } 1| j st | 167 1} “I | 8| 
Missouri | 38 2 ~~ 72! 5 B74] 47 1| 38| 1} 73) 68, 713) 4, ij 19 22| 12 
Montana | 3° #2 27 | 105] 12) l 2 1} 15] 2| 6 102 2]. 5|  - 
Nebraska | 7 31| 3) 429] 15) l 3 3] 28) 1 15) 413] 1| 11) 75 
Nevada | 3) l ee ee) ee Oe | 5| | 4) | 3) 41| i} 3| 3} | 1 
N.Hamp.| 4 | 28 1) Ito} 6 l 8 1} 8 li —-15| ~—«156 7| a 2 
N. Jersey | 63) 4 292; «76 ~«=«i1120]—S—«2:449) 2) 57| 28 | 87; «34! 95; 705) 15 | 71| 28| 39) 34 
N.Mexico | a a a | ] 1] aa a | a | i 
New York | 247, 13| 908, «176, 3219] 460 14,227] 46] = 231) 49,254; 2369) 69} 220,103; 156; 102 
|N.Ca‘lina | 19, Ss; s4] SsisSCi«éiaOYSSC«CG ] 14| 10} 56—C—( ss CG 1| 2| 10, 3| 4 
N. Dakota 3) | 8| | 1| 1 
Ohio | 69 5| 152 31, 1410] — 138 4) 156) 10] 106, 14, 150, 1251 14| 80; 44 67) 25 
Oklahoma} 7) |B 6 598] ~—-30) | —*13) 4, oF 4 8 305) 3]—Ssé«*S| 913) i 
|Oregon | 3| ] 42| 7; +189 26) 1) 14) 7) WwW 8 §65| 178) 3| 46, ] | i 
Penna. | 99 12; 438,—CT|_—=i22G1 S317] ~=—SsC«G|~SC«‘éiG|_CsC—“‘«‘éYY CA] SSS]_—Sis5 |G 7] =~ D]C183| S| 82 51 
R.fsland | 14 a. oo. ee _ 180] ~ a 41) we igs —S—t=—idYds 21) 162, #+Gf 9 9| _ 
S.Carolina} 6s] SS 8|SSsC*«S=Ci‘é OC l a. | 3) 217, ee a i 
S. Dakota | 3| 3| 7| 2 91| 11 | 3| 4} 10) 1} 1| 89| 1] 1| 10) 
Tennessee { 13 | @& 3 SH} a)060CUCUT CUCU 2] 6, a) 
Texas | 26 ~—3|__—s136/— 16,1649] «104, 1 52| 5] 78) 3| 29; 1044 a 19| 25| 8 
Utah =| 1| 16| 1 74| 3| 1| 5| 4| 6| | 6| 58 | oe 4 1 
Vermont | 2 | 29 1) 74] 7 | 7| | 8| 3 19,117) |} 5 5 4 ua 
Virginia | 12, 4] 3 si|SCéDYSCSB]CSSC~*~‘idYXCdS 56 TY CB 2] 53)_—=is777,—C“‘(<;‘sts]) (28 C3] ss ,CC 
Wash, | i i,C“‘ié‘i’:S*C«édBACYYCC‘«SS@dC 1| 22| 6] 33) 2} 12) 181 1] 8 CB 5| S 
W.Va. | 11 5, 25| 6 351] 43 l 26) 3] 38 3| 15} 258 1| 18) 3| 8| 2 
Wis. | 16 2 54, —i<‘.SC“<«t‘«Cw CYTO 2). ~—-28) 3] 49 2] 20|. +266 1} 32) 10) 13) 3 
wm t = =CldT mT UL dT mea tC CTC CG en ne es 4| 
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ELECTRICAL OILING house electric heater unit inside e the | UNITED B BOSCH PLANS cago, have been transferred to the | 
tank is automatically turned on. | main office and plant her VI E P, RTS HAS 
SYSTEM OPERATES The temperature of the oil is INCREASED ACTIVITY; —_— divis eae lua N BR E DRUM 
raised, which causes expansion and | The division personnel includes EW AK 
WITHOUT PUMP forces oil out of the tank to the TRANSFERS SALES HEADS James E, Redman, general sales 
bearings, where proper metering de- z sé. Clanceten ‘Miidienahans ee S 
vices contro] the flow of oil. After| Springfield, Mass., Dec. 1.—Plans | eee — Shortmeier, man PRE § AND RIVETER 
; the temperature has reached 150/ for increase sales activities by the | 28° field sales department; Charles 
A novel automatic oiling system | degrees a thermostat breaks con-| ynited American Bosch Corporation a Dee cee See ty 
for industrial machinery and auto- | tact and allows the oil to coo] to kav Ss pore ment department; Julian L. Deane, 
mobile chassis has been developed | 100 degrees. At that temperature ave been announced by H. Waker,| manager market planning depart- 
‘ |the thermostatic switch again makes | vice-president in charge of the auto- | ment; George W. Stackman, Pacific 
by the Motor and Plane Accessories, contact : os bs Coast sales manager, and Richard 
; . ak gl act. ; motive genere] sales division. George : : ’ . 
Inc., of Detroit, Mich. This device} During the cooling process &/cHoptmeier for ae stator aver | ohn, export sales manager. Mr 
operates electrically without pump! vacuum occurs which is utilized to fhe sche” ae y sales manager, stackman will continue to operate 
tank from a central sup-|-\~” *Or*, anc Charles L. Shedd,| from San Francisco. a 


| refill] the 


or other moving parts. 
| ply or reservoir. 


i j | who held a s ar we : oe 
It consists of an oil tank, made by To prevent draw- held a similar position in Chi-| The concentration of sales direc- 





the Westinghouse Electric and Man- |! ing of oil back from the bearings. ltion at the factory will accelerate 

ufacturing Company, equipped with |a check valve is used in the main} to hold the pressure while the tank | the new program, permit more di- 

a heater unit which is separated | feed line. To maintain the pressure|is being replenished. Therefore,| rect and efficient field supervision |] 45 

from direct contact with the oil.| on the main line while the tank is! there is no time during the opera- | of and co-operation with authorized ¥ dees 
When the machine that is to be| refilling, an ingenious auxiliary] tion that there is a lack of pressure | distributors, service stations and ee 
lubricated panEORted is ats started, the Westing- feeder | is _installed, which continues in the feed line Cealers. 


The Service Parts Corporation of 
Detroit has recently put on the mar- 
ket some new equipment items. One 
of these is a new service brake-drum 
press and riveting fixture in two 








TEN MONTHS OF 1931 BY MAKES A AND MONTHS 












co — 
= s models. 
= £ 
ec 3 £ s w . = © a = ~ . A large number of wire wheels now 
¢ 9 = w 
Months 2 5 & . 3 ~ 2 £ 1s =, ir : i wie ' 
§ = £ « a x 2& 26 ¢ & © ‘i - = v w “es = 8s Totals |in use are fitted with rivet-type 
a u = . " Pn ~ = 7 : 
a 9 « s <3 © & & = c c > > = = = =‘s 3 & brake drums. This type of drum is 
2. ae o | 5 | & & e< = Eia si 2 i) & zs ig e* 6 mounted on the hub by using five 
: lor six bolts or studs. These bolts 




















January | 827| = 2622) 917; 2363; 1230, = 181) 396) = 2376, = 4175 | 678| 3270, 52 95 534] 2021 773 266 126,786 | pass through the hub and the drum 
February |  662| 2347 1083 3872; 1125] += 130} 397| 2104 5018, 590; 3121 39} 68 1666, 3112 863 220; 134,133 | and are riveted to hold the assembly 
March | 601' 3935 1595, 6058 1406] 175; 517, 3008; 7959, 749; 4802, 34, ‘71, 969] 3557, 1120; 368 200,84) | together. To make efficient the op- 
April | 618 5259, 1912) 7487 1778] _214| 624 4395 _11069| 891; 6074, 42, —41j_—+478| +5102, 1122 194 265,732 |;raUlon of Kemovilis Doin aa ene 
one ‘ “ cael 7 4 as : : eS, se me as 
May | 575 4622 1799 6356; 1483[ 144 573 3985 10795| 606 5420 40 26 ~«=«260; +=F079 Ss 78 197 247,727 |been designed a 
June —s | 441 3'786| 1373| 4944) 1335] 101/452; 3896 8229] 539 4741 $e} i} 133] 4266 582 124 201.911 The bench-.ype of machine is de- 
July = |_—s 443-5173 1194 4748-1880] 91 355 14599, 7542, 532) 4513, 41; ¢ [| 97] 3852 617 133 194,29] |Signed for shops doing a small vol- 
August | 299' 3855 890 3648, 1561] 61 265 19134 5408] 452; 3413; 26 93) «-2721'—~—~SC«ST00 Gt TUT | RE SE Se cert OF repress, ee 
Soni a - : a aa = or .__ |the stand-type is made for shops 
Sept. e ) 2872, 746; —-2521|_ 1609] += 48|—219| 16881, 4458] +~— 447, +3000 41 | 64] 2081 615 101! 124,875 | where there is a large amount of 
October 406| 1892| 1354 39 258| 11573) 3432 33| ‘ 102,639 | this service The accompanying 
Totals | 5263! 36444) 12103; 43889; 14761] 1184; 4056; 81951! 68085| 6026) 41658 348 301; 4306] 34189 7677  17521,754,642 | Jlustration shows the bench-type 
_ ea : ;equipment being used to rivet new 


CAR REGISTRATION STATISTICS, OCTOBER, 1931, 


Service, Springfield, Il., 


and New Jersey, 


which are furnished by 


the New Jersey 


Motor List Co... New Car 


Division, Trenton, N. 


county, city or town lists, or lists of owners in any given section, may obtain these by addressing any of these three comp? nies. 


Colorado, Wyoming 




















Comparative figures for October, 1930, will be found on Pages 10 and }1 
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RAY-DAY OFFERS 
NEW FORD PISTON 




























































































e L 
= £ & 
© x 3 $s £ 
LE = E ¢ = 
© a a w = 
Alabama | 2| 6 19 10 20 6 1| | 240 | 43 14} 36| 2} 21 8 1,480 | 
Arizona | 7 10; 2| 9 2 ai | ayT.0UC<CiE:Cti‘C‘iéCQ 13 | | 4 2| 312 
Arkansas ad l 6| 1 5| | l 80 | 2; s+ #47 | [one Ue 763 
California [| _ 25 18, 165 46 113} 107 18 1002} 185; «S| 395 3 | 93 46 5)O7,948 
Colorado | 2s, 16,5 18{ 8 1 2, 8] 83} S20 ie 17 ~ f 991! 
Conn. | 5 5 50 19) 40 | 47 l 17| 234] 104,21 80 | | 26 5 (2105 | 
welaware | 3 "2 2| 4) 5| 9| | | 21; —oaisiti‘(i‘ |l”t~é‘CG : | oA 297 
Florida — | 1 15 4| 10| q| 1| 201,48 3) 17| | | iv 6=—ti‘“‘ CS 1,416 
Georgia | ._. 2 4) 2ay 3/ 24 | 9| l 1! 103], 37 7| 37 { _ -— - 2 1382 | 
Idaho a sj} || 25 | 4 1 4| y . 2 l 210 | 
Hlinois | 17| 8) (155! 32; 141{ ‘107 1| 11| 581, _‘191/ 30; ——«179) 9 | 12 14 9 5,412) - 
Indiana | 3 25| 34 ii; Sv] 19 [| 3| S31) 62 6 #3 ‘| oe ea |, 4 ew low-petend pinion Sor Sees 
———————— ae a3 eee meenmnal pions 2S a... | hnceeierse i eccamen aiaiendantecaen |has been developed by the Ray Day 
ewe _| 2 3 ss _5| ___39| 8 | ___ 16 | a 6 ___ 44 = il 3] S 3 Ae 7 a 2,088 | Piston Corporation, Detroit. Ht will 
Kansas | | a 22) 9| 26 | | 3 155 | 78 9} 36| | 1| 82 7 | 1,879 | be exhibited for the first time at the 
Kentucky [| _2| 13} 10 3 9| 13| 1) 1 18i1f 41,5] | | % 4.4 «|  1,446|N. S. P. A.-M, E, A. Show. Because 
Louisiana | - 3/ : a 3 rT _ jo2} 31) aaa eens aan —_T— i 7309 |of its one-third greater effective 
Mai - |bearing surface, it is claimed that 
aine | | 3) 13) ‘2 19 6 | 83 | 37} 5} 31! | | i eee | 806 ithe new design prevents seizure or 
Maryland : Ff; Ff 38,15, 13] 22) | 4| 175 | 74! 8| 36) 1| | 29 4 | 1,629! collapsing of the skirt. 
Mass. | 11 18 140/ 30 115] 78). 7 26,489] 208} 37, 177)_—S I | 59 §# 20 | 4,619] ‘This gives the company two types 
Mich. | _3| 17,35, ~~—~-20;~«101f- 51 | i) 8 441f~—~+«1n9)~—S=« sti | 2. 3 7 ee ~—— 
. ; . —-- — a : =~ ———— ~ —— - —— | wide acceptance amo ) 
Minn. a Zz 37} 10 36 | 30| | —s« 6 245| 60 16| 62 1| | 50 8 12,126 | ang for other heavy duty work, and 
Mississippi i 1 10,2 3] 1| | | 26 | 10 30 | | 3 1 | 530 | the new one to meet the demand of 
Missouri | 5 52| 48 14 55 | 22) 1; «14 280] 75 6| 55| 1 2] = 146 9 | 2,826 [those who prefer a piston of lower 
Montana | | 2| 3) jf TCT i a T_T az | oom 
Nebraska | | 2| 10| a |) ae | 94 | 34 3,34 | |} 43 4, 12 1,237 | 
Nevada , ri 1 "a es y a | 2| 2| | 1| — 9] ~_ 10) [ 9) - . ae pe . | — 155 | NEW TRUCK CUSHION ER 
N. N. Hamp. _ » | 2| 2| 16 4,15] 1| ) 25) 2; 28 | | 15 2 7 615 MADE OF SPONGE RUBB 
N. Jersey | 4| 68} 119 39, «5 ]SC*«SS 4| 25,497] = 127,27] _——*165| 2| | 69 40 4) 4,279 . <i sie decal 
N. —$———— — —.— aa a _ =) =| ——— , —— ne ce sponge rubber sea 0! rue 
Mexico | : | 2\ 1 a | ~ | - | = _ 28 tele 4 _ | 2| ee | 3 a 1 roe : 231 and bus drivers is announced by the 
New York v York | 50} 59 386) 89 365} 268 8| 58) 1597 | 412; 92 615 11, 12] 321 14416 _13, 366 | Sponge-Aire Seat Company, Buf- 
N. Ca’lina | 2) 3] 6 2| 13 | 5| | 2| 194 | 79! 2| 17| | | 19 2) | 2.111 |falo, N. Y¥. This new seat, upon 
N. Dakota l ; 21 12! " 1 —— 980 | Which patents are pending, far sure 
| >) ‘ ; ; : . beg the ordinary seat in comfort 
Ohio ||, 9} 14! 82; 29) 99 | 70| 9 4} —«677|_~—200,—S 88 181| 1| 3] 409 = 44) 11] _—_—=5*,606 | jt jx said, and has the added aie 
Oklahoma | 2| | 12} 9 6| 10| | 3} 114] 51 1| 20) | | 12 3 | 1,389 i couhades of lasting from ten to 
Oregon | 1| | 15! 1| 45 o2C~C~S=«*t 4| 70 | 251 4| 18) | lo +42.) | 702{twelve times as long and costing 
Penna. | 17| 52; 158 64  io2| 174 i) 17) 12461 305; 29) ~~—-232| l) 1| 196 46 5) 6573 ae eile 
K. . Island _ a | a 4a 9|__—si10 yj 4 103} 34| | __ a al = == =) _ 798 | puilt up of several layers, depending, 
8. Carolina|_ | | < + a -_ 4| | | 85 | 28| 5| 8] | | 4 1 | 814/in number, upon the particular 
S. Dakota | | | 2| { _ I | | 31! 9| i0hClUCUo l 1} “a a. | ~ 314/}needs of the driver. In all designs, 
Tennessee | ae ais; io | a  ioij 37) 4 66 | 40) @ a) 1,734 ee ee = oo 
——————_——_—_ --___- _ -___— _— —— —_——— . a ———— . oii —__ —____ —____—__ | nex o the body. us layer €- 
Texas | 9 3| 43 16,33] ___ 23) ae 8| 286 | 85 19} 121 1} 40,9 1|__ 3,943 | cause of its porous nature, is said 
Utah aS _ 4 eS ae Be a | | 9] _5| 2| 8| | | 6 | 237 | to “breathe,”.thereby affording com- 
Vermont |_| | 8| 5] 7| 8| | 1| 42| 15 7a | 18 | 395 | fortable ventilation. 
——— — — one : — epee } —_— Saez | The denser layers are toward the 
i | | | 5 
wake at a . - — ate = , gine sali caste ci _ lid [4 2 = sia m. |}base of the seat to absorb the 
Wash, | sis Ba | 1) 129] 35] 6} 50) 1| | 17 7 | _879 jheavier road shock and chassis 
W. Va. | | 2 15] 5| AT 14) | 1| 165} 45| 19 21/ | a 38} 11) 1 1,169 | vibrations. These basic layers also 
Wis. —s| 1| | 47| 13 34 | 19) | 23 —«d178|Ssi=C«i |“ (‘GsCSCSCCSG j ij 38 5; 10| 1,467 | prevent catapulting action and side 
Wenig | a aT ercion,  Sponge-Aire sent main 
D. of Col. | 2| 3) 33| 17 34] 36 | 6| 157 | 62 1| 36| | | 1?! 3| 2) 1.575 | tains its shape and appearance over 
l | 507 80 


406! 


Totals | 


187) 1973} 


594! 1892] 1354! 39} 258) 





11573 | 


3432| 542! 3304! 33} 


32| 


2398! 


‘ 


102,639 


a prolonged period. 
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| AUTOMATIC CONTROL 
TO FEATURE 1932 
MOTOR CARS 


One of the interesting points 
'which will be observed about the 
|cars to be displayed at the 1932 au- 
tomobile shows will be the efforts | ous exhaust. 
made to make driving an easier job. The increased use of thermostatic 


Not only are the control systems| ontrol to regulate the heat applied | 
much simpler as regards gear shift- 


ing and braking, but those things|4¢ the features which makes cars| 





Sees New Car Price Boost 
As Way Out of Depression 


ROVIDENCE, R. L, Dec. 1—The| 


reduction in prices of new auto-| | 
mobiles was challenged by Ben jamin | and at the same time to establish a 
Schwartz, director general of the | fund with which to help the syste- 
Institute of Scrap Iron and Seel, as/ matic scrapping, through the ma- 
a sample of the lack of statesman-/chinery of the scrap iron industry, (! 


closed. How this is done ig not 
stated, but, according to best in- 
formation, the choke is thrown out 
of operation automatically as soon 
as the engine picks up. This will 
eliminate those cars which pour out 
clouds of black smoke as they sput- 
ter along, filling their cylinders with 


materials industries | 
carbon and the air with a malodor- 


product at a profit 


and other raw 
o make their 


5 bs a 
ship in American industry, which i jot 3,000,000 old cars annually, which |about car operation which the pleasanter to drive. A tour of the | 
retarding the recovery of business.|should be removed every year, not|driver cannot see, such as proper ; indi , 2 t 
. : | ; ’ Sacterian indicates that much has 
Mr. Schwartz spoke at a dinner! only for safety, but also for the cre- | mixture control, heat regulation Pot [Pee n done along these lines, 
meeting of the Rhed. Island Pur-/ation of a replacement markct for | Spark advance, will be taken care of 
chasing Agents’ Association at the/the sale of new cars. A high de- | ¢ automatically, so that the human | 


Narragansett Hotel here. |gree of statesmanship, rather than |clement is eliminated. WILL CARRY ACCESSORIES 


“We are still looking for a neW/a new industry, is needed in Amer- It is reported that one manufac- Jamestown, N. Y., Dec. 
industry to bring back prosperity like} ican business, to lead us out of the |turer has gone so far as to make it| Ten and Five Garage has been or- 








the automobile did before,” declared | depression.” impossible to to drive with the choke ganized here by O. C. Parker and 
wert, Ine « lcs) ——————————————— ———— Se ee ee 
ourselves about the magic of a new} 

industry, I believe it is within the) NEW PASSENGER CAR 

power of our established major in- 


dustries to help bring about the re-| 
vival. It will be granted that the 
automobile dollar purchases more 
value today than at any other time} 








Months 


Chevrolet 
Franklin 


Cadillac 


to the carburetor system will be one | 


1.—The | 








Marcus Amsdell. A building at East 
2d and Spring Streets has been ac- 
quired, which is being remodeled 
into a ramp parking garage and 
super service station. The new ga- 
rage, in the heart of the business 
section, will carry a complete line 
of accessories and equipment. 


COURT RULES ON BUSES 
Trenton, N. J., Dec. 1.—Supreme 


Court Justice Joseph L. Bodine has 


denied the application of the bor- 
ough of Bradley Beach for a writ 
of certiorari to review the action of 
| the Public Utilities Commission in 
| allowing the Coast Cities Railways 
|Company to substitute buses for 
| trolley cars on the Asbury Park- 
Belmar line at an increase in fare 
'from 7 cents to 10 cents or six 
tic kets for 50 cents. 





REGISTRATIONS, FIRST 









Hupmobile 
La Salle 

















since the automobile was invented. 

Zhe price policy of this major in- 

dustry, however, has helped to retard 

confidence and purchasing power! january | — 672) *, 7792, 580 42689, 3485; 139. 2584) *| 5046} 2015; 5391) 70257 616 

which are essential for a revival.| February | 910) *| 7284, 468 53753] 31731 137 3104) “| 5397. 1957) 6231, 88916, 705 

With every announcemert of a cut| ———_= an en | rr eer ree emerge ana —ceneeaisialaieapeniin 

in the price of an automobile,| “March | 1447) *, 10619, 831 73585] 5800, 218 4457) ‘| 7466) 2608; 8953) 122957) 984 

brought about by the competition) April | 1744) *| 14358 1317 83372] 8235 290 4822 = *| 9375 | 2951; 9864 146112 1034) — 

ahong the manufacturers, new pres-|May | 1619 *| 14210; 1344 79775] 8752; 275, 4346) *| 8843 2607; 8493) 143535; 794, 

sure is brought on these industries! june ——s«f—(1068! 43, 8551) 1036 58107] 6951; 174 3794| *| 6301] 2004) 5320; 112749, 610 

which supply raw material for the jal 991, -1139' 8981. 108556129) 6160 188 3640, *| 5764) 2260) nl 7097 cog 
automobile to reduce their prices,| “ ~ oe 3 __ 991)" 1139) 8981) 1055! 56129 | ae ies | 5764] 2260} 4650) 109372) ve 

and the pressure is passed on to the August | es ___ 689 1057| 16316) 817; 46807 | 5331) 141) 2432| a 3928] —1371| __ 3706, 77476 464 

employees n the form of wage cuts.| September] 620, 807| 13268 1383, 39023| 4521/96, 1887| —*|_— 3024] 1240, 3278| 65578) 544 
The net result is that these price| October | 524, 630, 10199, 1471] 33383] 4045, 101; 1780, * | 3933) “1112; 2818, 55418, 541 

reductions, intended to attract the} 

purchasing public, are taken out of| Totals | 10281; 3676/111598! 10302566623] 56453, 1759, 32846, * 59077 | 20125) 58704; 992370; 6798 


hide of the employees at ste! 
mills and other plants, who consti- | 
tute one of the largest markets for 
new cars 

“If all the 
turers would 


the 


aulomobile manufac- 
announce tomorrow an 


increase in the price of cars, it | 
would seem to me that it would | 
have an electric effect on every | | 
American business. Since the rami- | | 
fications of the automobile industry | states e | 
reach into so many basic industries, | Ss | 
it would at least give assurance to} a 
a large body of prospective purchas- —_ 
ers of automobiles that they need | Ala., 1930 | 4 
not fear any further cuts in pay. i= 30 : | ren 
I have estimated that an increase Ark. . I a seen 
of only $25 per car would help cer- aaa 
tain branches of the steel industry | Cal, 1930 | 43 
| Cc ol., op "30 | 5} 
Conn., "30 | 16 
SELF- OPERATING Dela.,'30 [2 
ROAD SPREADER woar_| a 
Ga., 1930 | 1} 
BY DITWILER CO, tre30 1 
"| m,'302~=6«§St«C4T 
a ot | ind. 1930 | 33 
The Ditwiler Manufacturing Com-| ———..— aes 
pany, Galion, O., has recently put| 10Wa,’30_ oe 
on the market a new type of | Kan.,’30 l 3 
spreader for spreading salt, cinders,) Ky., 30 . ~ 5 
calvium chloride, gravel, chips,| —4- 74930, Ty 
crushed stone, etc., giving uniform) , 
distribution over any width from six| Maine, — | i 
feet to forty fect. | Md., | 8 
The Ditwiler spreader is a com- 4 30 | Bhi 
plete spreading unit. It consists of| 5 Mich.’ ~ 3) em 
a channel frame, which can be} ic , 1 —_——. 
easily and quickly attached to any | Minn.,’ 30° I 3 
automobile truck or dump body. On} Miss., "30, |. 
oe meme * rigidly mounted a | Mo., 30 a, 
sheet meta 1opper, a conveyor 
screw, a distributing hopper and a! as et — es 
disk, also a small air-cooled gas en- Neb., 1930 | ee 6 aa 
gine. The material to be spread is| Nevada’ xm 2| 
fed irom the truck body into the! N, ., | - 5 
hopper and is conveyed by the screw | N. a a 30 7 36 
into the distributing hopper. The . 
matcrial flows through to the ro- N.M., °30_ | : 
tatiny disk, which distributes it on) N. ¥.,’30 | 120 
the road. The spreading width is|N G30 4 5 
under full control, also the quan-! = ze ——— 
tity of material spread is Gales tan N. D..'30_ | 
trol The motor used is a Briggs! Ohio,’30 | 30 
& Stratton 60031 Type RC air-cooled | Okla.’30 | 7 
motor, with crank starter. Self-| Ore., 1930 i. “a 
starter can be furnished at addi-| aa 
tional cost. | Pa., 1930 J 31 
Three models are available at this! R- L,’30 | 2) 
time; one, which is fastened to the! S. C.,’30 ee 
automobile truck by four bolts and S D.°30 | _ i 
is for more or less permanent at-| =-—~—— —= 
tachment to one truck chassis, also! Tenn., 30 I a _ 2 
a sunilar unit mounted on a mono-| Tex.’30 | 3) 
whee! trailer which is quickly at-| =. | 7 ~ 2 
tached to any truck or detached Vt. "3 a) . nee 
and both of which models are fed by | ——__— 
hand from the truck body, the ma-| : Va.,30 | 6 
terial being dumped from bags or} wei "30 | 4, 
shovel d into the hopper as desired.| W. “Va, "30 os ~ 
so a third model of the trailer — . 
type, which can be quickly at- Wis., 193 ” E - 
tached to any truck and which is| W¥»’* = 
fed automatically from the dump] D.C., 1938 6| 
body by material passing through | Totate 30 | 524| 


fhe center opening in the tail gate | 
if the dump body. 


meee weew gyeeee---= ---- aa 


“Not in | Production at that at that time. 





‘*Viking combined | combined with Oldsmobile. 


2036] 2325; 2166; 794! 331 
1839} 2875 1745; 780 272 
2638] 4098 2899 1203) 437 
4645] 4482 345% 1591/ 623 
4655] 4136; 3189) 1583 41 
3488] 2635, 2572, 1023) 369 
3195] 2420; 2728, 822 352 
~ 2069] «2143, «1782; «661 246 
~ 1908] 1945) 1265; 1017, 377 
1687] 1255, «1119; 889 408 
28160] 28314! 22923; 10363, 3956 


FINAL REVISION, COMPLETE NEW PASSENGER 








Not in product ion at that 
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a4 37! 
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— ae 
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a ae 
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25| 483 
~«3} 203 
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~ 47) +909 
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36) + 466 
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—_ a 
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This table is repeated for comparative purposes only. 
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MANUFACTURERS 
REDUCE PRICES 
OF TIRES, TUBES 


(Continued From Page 1) 


tubes were reduced by the same 
amount. 

Yesterday’s action on the part of 
these manufacturers follows the an- 
nouncement last week that the Lee 
Rubber and Tire Company had 
slashed prices for tires from 5 to 12 
per cent. Although most of the tire 
makers are believed to be opposed 


to reductions because of unsatisfac- 


TEN MON 
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time that they would follow the cuts 
initiated by the Lee company. 

No announcement was made by 
the large Chicago mail order houses, 
but it is believed that their cata- 
logues of tires and tupbes, sold in 
competition with the products of the 
manufacturers, will be adjusted to 
|meet yesterday's reductions. 
| The sales campaign for the 
|spring of 1932 has been launched 
|by the tire industry and the price 
cuts are said to have been made 
in an effort to increase dealer sales. 
The industry is thoroughly liquidat- 


ed as regards inventories of finished | 


goods and production is scheduled 
'to get under way on a large scale 
jearly in January. Stocks of unsold 
\tires on hand are the smallest in 


|many years. 


| Tires produced between January | during 
tory earnings, it was stated at the’ and May are usually sold on the!estimate of 60,000 units for all! gional manager. 


“spring dating plan,” whereby the 
dealer takes immediate delivery 
during these months with no obliga- 
tion to make payment for them un- 
itil early in May. This relieves the 
manufacturers of the burden of 
carrying heavy stocks. 


‘NOVEMBER OUTPUT 
AT 60,000 UNITS 


(Continued From Page 1) | 


variably represented the iow pro-| 


|} duction period of the year 
As usual there is some doubi at 
this time as to exactly the output | 





} tive 


manufacturers should 
far from the actual figure. When 
November sales figures become 
available, it will probably be found 
that sales have exceeded production 
by a minimum of 20,000 units. The 
cleaning up process on 1931 models 
has been satisfactorily completed. 
The dealers are going into 1932 with 
stocks in better shape than ever 
before 


PETERSEN TO REPRESENT 
STUDEBAKER IN GERMANY | 
New York, Dec. 1. 
has been made district 
for the Studebaker 
Arrow Export Corporation in Ger- | 
many. He will operate under the 


Fritz Petersen 
represenia- 
Pierce- 





registered by the Ford company 
November. However, the} 





| | | bt 


Months 


Oakland 


1489) 
1920 
3007, 
3046) 
2852! 
1901| 


January 
February 
March — 
Aprils! 
May 
June | 
July 


{ 1053} 3657) 

| 

| 

| 
July —si|| 
August | 

| 

| 


~ 957, 2891) 
1365; 4812. 
1643) 6275! 
~ 1430} 5819] 
1025; 4913} 
~ 1080) 5227! 


September| 975] 3855) 
October | 901) 4147] 


Totals 11210] 45535; 20537 


CAR REGISTRATION STATISTICS, OCTOBER, 1930 


Oldsmobile 
Packard 
Peerless 


3326] 1827] 429; 431; 3182) 
4346, 1623] 433) 540) 2570) 
6564, 2360; 500; 728, 4119) 
7501; 3038] 660, 912| 6262) 
6865) 2940] 483; 864] += 9243 
4829, 4008]  332|  628| 8368) 


1736, 4901/3261] 396! —534{ 8089/5324] = 791) 6001; 
781; 3939; 1762| 3220; 2220]  228| 464) «6836; += 4944] 962] +6050) 
~ 1689, 2657/2362] ~—-169| 530; 6020 = 4981] = 871; +4750) 
1135) 
46534 


2325 «2348] ~=«i161{—S«483| «4882 
25987} 3601; 6114) 59571! 


Figures for October, 1931, will be found on Pages 8 and 9 


Ala., 1930 | 5| 16| 
Ariz.,°30 [| Ij 2 
Ark.,’30 | l 

Cal., 1930 | 39,50) 
Col, ’30 |” 8| 


Col. ; Da 48| 
Conn., 30 | 8 


Fai 


~ 409) 83| 91] 200; 


34| 38 | 


Oakland 
Oldsmobile 
Packard 
Peerless 


61] 27| 1] 
fos qq gf | 
14| 2| | 2| 
11) 
22{ «12 
1| 


79) 





9| 
18) 





Dela., ‘30 | 

Ga., 1930 | 

Idaho, 30 | = 
m,*30—C| 

Ind.,1930 | 
Towa, 30 | 6 
Kan., °30 3] 
Ky., 30 a 
La., 1930 | 
Maine,'30 | 
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ACCOUNTING ON AC ‘ 
FILTER DECISION 


(Continued From Page 1) 


who, after all, wag 
an innocent party to the infringes 
ment of our rights as es‘ablished 
by the courts.” 

Litigation between General Motorg 
and Motor Improvements was 
by the latter company in 
the fall of 1926 when General Mo-« 
tors ceased to use Purolator filters, 
which had been standard equipment 


private owner 


| for more than a year on many of its 


cars, and brought out the AC filter. 
Motor Improvements contended that 
this filter violated the basic patents 
for its Purolator oil filter and won 
a decision sustaining this contention 
in 


General Motors made two peti- 
tions, one for a rehearing and one 
for a reopening of the case. and, 
upon their denial by the Circuit 
Court of Appeals, petitioned the Su- 
preme Court of the United Staut 
to review the case which, on last 
November 2, that court refused to do. 

The Federal District Court, in 
which the suit originated, thereupon 
entered its recree on last November 
10, and, with an order for an ac- 
counting of profits and damages, is- 
sued an injunction restraining Gen- 
eral Motors and the AC Spark Plug 
Company, not only from making, 
or selling such filters, but 
from making, using or selling auto- 
mobiles equipped with such filters, 
Motor Improvements, Inc., states. 

Genera] Motors has until Decem« 
ber 15 to file its accounting, the 
statement adds. 


BROCKWAY SUES 
SECOND TIME TO 
PREVENT AWARD 


(Continued From Pz2ge 1) 


A show cause order in the new 
suit, signed by Supreme Court Jus<« 
tice Edward J. Glennon was to bé 
served today on members of the 
Sanitary Commission and the core 
poration counsel. 

Robert F. Black, president of 
Brockway, in supporting affidavit, 
charged “the specifications are obe 
solete, and not in keeping with the 
advance of the motor truck indus- 
try, and their utility is nil.” 


Referring to “a monopoly upon 


| the construction of complete motor 


vehicles” held by the group eligible 
to bid, Mr. Black held that “the said 
requirement for bidders wil] necese 


as it will enable them to control tk? 
price between them.” 

In his petition, Joseph L. Green- 
berg of 165 Broadway, attorney for 
Brockway, expressed belief that un- 
less an injunction was granted, there 
would be a “fraud upon the tax- 
payers of the city of New York.” 


WILLIAM R. COBORN 

St. Louis, Mo., Dec. 1.—William R. 

Coborn, sales manager of the Southe 

west Willys Company and probably 

one of the best known automobile 

men in the state, died at his home 
here last week. 


— 


Valuable Sales 
elp to Makers of 
Shop Equipment 


M. E. A.—N. S. P. A. 
SHOW ISSUES OF 


Automotive Daily News 
Dec. 5, 8, 9, 10, 11, 12 


Thousands of copies of M. E. A, 
and N. S. P. A. issues will be in 
the hands of shew visitors on 
the dates of publication. Where 
possible, copies will be de-« 
livered to the men at their hotel 
rooms. 


The 


H 


regular mails will carry 
copies to the wholesalers who 
do not attend. This is all in. 
addition to the regular circula- 
tion of Automotive Daily News, 


Copy can be handled 
up to 9 A. M. day 


before publication. 
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The New Reo 1%2-Ton Speed Wagon 


Since July First Over 588 New 
Dealers Have Signed Reo Contracts! 


y 


“No truck experience” seems to be no barrier to the hundreds of passenger 
car dealers who have taken the Reo Special Truck Franchise (with regular 
dealer discounts) within the last few months. 


The new 1'4,-ton Reo Speed Wagon at $625 is such a spectacular value that 
it virtually sells itself. Business men are quick to recognize its sturdy 
construction and fine appearance. They see indisputable evidence of 
superiority in Reo’s specifications when compared with other trucks. 


The story of this remarkable new truck is penetrating every part of the 
globe. It is selling today and greatly expanding its market for tomorrow. 


It will sell in your territory—and sell in volume. Tell us what area you have 
in mind and we will give you an accurate idea of what this volume should 
be for 1932. 


<= ————=] REO MOTOR CAR COMPANY, Lansing, Mich 

SPECTACULAR VALUES IN | 
PASSENGER CARS 

Reo passenger cars, too, afford Dealers of the Reo Special Truck Fraachise 

an exceptional opportunity for year- 


round profits. The quality is extraor- Line (s) now handled_ 
dinary —and the prices spectacular. 


Please send me at once—either by lettec 


or through your representative—details 


Flying Clouds Reo-Royales 


$995 8-31 $1985 es 
: $1195 3-35. . $2445 


8-52 $3695 Address —— 
‘.% $1565 (7-Pass. Sedan) 
Standard Model Prices—f. o. b. Lansing | 


. 


ADN 121 By 


Four-Cylinder $625, Six-Cylinder $725 
Chassis £ 0. b. Lansing, Michigan— Dual Wheels $22 Extra 





